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Monthly Update from your Team at Home First Title Group

A LITTLE GRATITUDE GOES A

LONG WAY -

5 Ways to Show Your
Clients Some Love

v/ Send a handwritten thank-you note
after closing.

Vv Celebrate their homeownership
anniversary.

v/ Make a quick check-in call without
asking for business.

v/ Share a helpful homeowner tip or
trusted vendor recommendation.

v/ Thank the people who refer clients
your way.

TITLE TERM OF THE MONTH

ESCROW

Funds or documents held by a neutral
third party until specific conditions of
a transaction are met.

Why it matters: Escrow helps ensure
funds and documents are handled
according to the transaction's
requirements.

QUICK TIP

A successful closing is worth
celebrating, but the relationship
doesn't end when the keys are
handed over. A thoughtful follow-up
can leave a lasting impression.

SMART. PRACTICAL. THOROUGH.

BEHIND EVERY CLOSING, THERE'S A TEAM WORTH THANKING

A successful closing isn't just about signing documents, transferring funds,
or handing over keys. It's about people.

The agents who negotiate, problem-solve, and keep everyone moving
forward. The lenders who work through financing challenges. The
inspectors, appraisers, attorneys, and countless others who play a role
along the way. And of course, the buyers and sellers who trust all of us
with one of life's biggest transactions.

It Takes a Team
Not every transaction is easy. Contracts change. Deadlines shift.
Unexpected issues pop up.
But when everyone communicates, works together, and stays focused on
the same goal, even challenging transactions can have happy endings.

The Relationships Matter
Real estate is built on relationships, and we're grateful for the
professionals who choose to make us a part of their team.
Your trust, referrals, collaboration, and continued support mean more

than you know.

A Season to Say Thank You
As Thanksgiving approaches, we're taking a moment to appreciate the
people behind the paperwork. The familiar faces around our settlement
tables. The new partnerships we've built. And every opportunity we've had
to help someone begin their next chapter.

Behind every successful closing is a group of people working toward the
same goal. We're thankful to be part of your team—and even more
thankful that you continue to make us part of yours.

Happy Thanksgiving!

1-800-490-0570

Visit homelsttitle.com for a Title Quote
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Beyond the Closing Table: Small Gestures, Lasting Relationships

Thanksgiving is the perfect time to reconnect with the people who have helped build your
business.
And the best part? Showing appreciation doesn't require a big budget or an
elaborate marketing campaign.

5 Simple Ways to Say Thanks
1. The Unexpected Thank-You
Send a handwritten note to a past client, referral partner, or someone who has supported
your business. No sales pitch. Just appreciation.

2. A Little Something Sweet
Drop off a small pie, homemade treat, or gift card to a local bakery with a note: "I'm thankful
to have you in my corner!"

3. Make a Meaningful Introduction
Connect two people in your network who could benefit from knowing each other. Sometimes
the best gift is a connection.

4, Celebrate Your Partners
Give a shout-out to the lenders, inspectors, contractors, and fellow professionals who make
your job easier.

5. Give Back Together
Invite clients and colleagues to participate in a local food drive, volunteer opportunity, or
4§mmunity fundraiser.

™
‘A DLY REMINDER - Not every touchpoint needs to be about real estate. Sometimes the
most memorable conversations are the ones where you simply check in, show appreciation,
) ) and expect nothing in return.

)H j s to strong partnerships, smooth settlements, and plenty of reasons to celebrate.

SMART. PRACTICAL. THOROUGH. 1-800-490-0570
Visit homelsttitle.com for a Title Quote
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